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Meet The Bakers: Paul and Jodee with daughters 

Mackenzie and Abigail w
alking Bulleit a

nd Presley.

Paul has a permanent m
emorial to

 the 

day of th
e tra

nsplant surgeries.
good on dialysis. For tw

o years, 

she had to get dialysis three tim
es 

a week. Finally, th
ey put her on the 

donor list.” He agreed to donate his 

kidney. He explains, “If I 
agreed to 

donate my kidney, th
en my Mom gets 

pushed to the top of th
e donor list.” 

Shortly after, N
orthwestern found a 

donor match for his mom.

It w
as the fall m

arket, o
ne of th

e 

busiest tim
es of th

e year, a
nd not ex-

actly when you want to
 go through a 

significant m
edical emergency. Baker 

explains, “I w
as at a listing appoint-

ment th
e day before her surgery. I 

explained to my client th
at I m

ight 

get an urgent call fr
om Northwest-

ern. It 
turns out, I 

get a call fr
om 

Northwestern. They need to test m
e 

for the West Nile virus. The only lab 

is in Califo
rnia, and I n

eed to be at 

Northwestern by 4 o’clock so they can 

overnight th
e labs.” He looked at his 

phone. It 
was two o’clock in the after-

noon. He realized he had to leave that 

moment. H
e told his potential clients. 

They responded, “You’re donating 

your kidney to your Mom? You get 

the listing.” Frazzled by the urgency 

of th
e situation, Paul rushed down to 

Northwestern. He arrived 10 minutes 

before four o’clock.

On the day of th
e surgery, every-

thing had to go perfectly, or the 

transplants would not happen. He 

was also in the middle of closing a 

deal. T
he stars lin

ed up that day, and 

the three operations were a suc-

cess. W
hen Paul woke up from his 

surgery, he turned to his wife, Jodee, 

and asked, “Did Stewart Avenue in 

Lombard close?” Paul’s wife looked 

at him a litt
le shocked, smiled, and 

replied, “Yes, it 
did.” The following 

week he got th
ree listings, and he 

was happy that th
ree liv

es were 

saved. He says, “It’s
 just lif

e. Every-

thing comes down to the wire. It’
s in 

those split s
econds that everything 

seems to work out. W
hen you do the 

right th
ing, lif

e cooperates with you.”
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BAKER
When his mother desperately needed a kidney 
transplant, Paul Baker stepped up to save her 
from certain death. He is not someone to shy away 
from a challenge or opportunity. He is guided by 
a sincere desire to serve people. Paul is the friend 
you call when you’re in a tight jam because you 
know he will show up. He leads by example.

Paul started in real estate when he was 30. Young 
and eager, he dove right in. As a rookie agent, he 
made tons of cold calls and pounded the pavement 
to get clients. Today, as Broker-owner of Platinum 
Partners Realtors in Downers Grove and Lom-
bard, eight out of 10 of his clients are referrals. He 
credits much of his success to his commitment to 
serving his clients. He says, “You go out of your 
way to do the weirdest stuff sometimes. One time, 
I had to personally load my car up with trash 
leftover from the previous owner before my client 
took possession of the property.”

A challenge inspires Paul. The harder the deal, the 
more he enjoys it. It makes him work harder. As 
Paul’s business grows, he seeks out more challeng-
es. Recently, he began rehabbing properties. His ad-
vice to agents just starting: “Take every opportunity 
to plant every seed possible. Take every risk you 
can. Take every listing and focus on helping people 
make their dream a reality.”

Paul is very grateful to his mentors and all the people 
that helped him succeed, especially his wife, Jodee. 
He says, “You can’t do this business without the 
support of your spouse. She encouraged me to keep 
going, and never doubted I would succeed. In order 
to meet life’s challenges, you need to have people 
that support you. It’s essential to show up for the 
people in your life and lend a hand when you can.”

His mother’s recent kidney transplant was such a 
situation. He explains, “My Mom’s health wasn’t 

The Platinum Team: Paul and Jodee Baker with Steven Kolozsi and Audrey Albright



PAUL BAKER, BROKER/OWNER
Paul Baker began his real estate career in 2007 after leaving his family's Downers 
Grove business, Herbert’s Men Shop.  His background in customer service, 
passion and knowledge has garnered him multiple awards and recognition from 
Rookie of the Year to Five Star Agent to consistently being a top producer in the 
company he owns and works for.  Most recently Paul was voted Suburban Life 
Magazine’s “Best in the Western Suburbs”.  

Paul lives in Lombard with his wife Jodee and two daughters.  He is an active 
member of St. Andrew’s Episcopal Church in Downers Grove and the Downers 
Grove and Lombard Chambers of Commerce Business Group.  

Recent Awards & Recognition:
2020 Recognized as one of the Top 1% Teams in Production, DuPage County
2019 Excess of $20,000,000 in Sales
2019 Opened Second Office in Lombard
2019 Nominated Five Star Agent
2018 Suburban Life “Best in the Western Suburbs” Award
2014-2018 Five Star Agent Award Winner for Client Satisfaction
2015 Selected Member of PPR Advisory Board
2015 Top Producer - Over 90 Closings in Excess of $19,000,000
2015 Recognized as One of Top Agents, Top Agent Magazine
2014 Top Producer - Over 90 Closings
2013 Top Producer - Over 90 Closings in Excess of $16,500,000
2012 Averaged 1 Closing/Sale Every 6 Days
2012 Over 60 Closings in Excess of $7,500,000

Memberships:
Member National Association of Realtors (NAR)
Member Illinois Association of Realtors (IAR)
Member Mainstreet Organization of Realtors
Member of Northern Illinois Multiple Listing Service (MLS)
Member of PPR Advisory Board 2015-2017
Board of Directors: Community Adult Day Center 2019-Present

Cell Phone: (630) 399-2614
soldbybaker@gmail.com



JODEE BAKER, BROKER
Born and raised and raising her family in the Western Suburbs, Jodee’s intimate 
knowledge of the area’s neighborhoods, schools and properties provide her clients 
unparalleled insight.  She has positioned herself as a top broker, working with 
renters, landlords, buyers and sellers across the Chicagoland area. Additionally, 
Jodee uses her real estate and renovation know-how to buy and flip homes in the 
area. 

Jodee lives in Lombard with her husband Paul and two daughters. She is an active 
member of her school and church communities.

Memberships:
Member National Association of Realtors (NAR)
Member Illinois Association of Realtors (IAR)
Member Mainstreet Organization of Realtors
Member of Northern Illinois Multiple Listing Service (MLS)
Active Member at St. Andrew’s Episcopal Church Downers Grove
PTA Member and former Treasurer/Board Member at 
  Hammerschmidt Elementary School
Former Member Lombard Community Development Committee

Cell Phone: (630) 222-2614
jodeemeara@hotmail.com

AUDREY ALBRIGHT, BROKER, CSC
Licensed in 2001, Audrey has been a proud member of Team Baker since 2016.  
She has an Associate of Arts in Architecture degree and is a certified staging 
consultant.  In addition, Audrey has experience in commercial real estate and 
property management.  This depth of knowledge - coupled with her Chicagoland 
area savvy (she grew up in Bellwood, moved to Villa Park, raised her son in 
Elmhurst and now lives in Lombard!) - proves invaluable to her clients and the 
Team Baker team.  

Audrey lives in Lombard with her husband.  She has a passion for interior design 
and a love for family, friends and dogs.  She enjoys writing, reading and gardening 
and is involved with GRASP (Grief Relief After a Substance Passing) and SHARE 
Rehab Center. 

Memberships:
Member National Association of Realtors (NAR)
Member Illinois Association of Realtors (IAR)
Member Mainstreet Organization of Realtors
Member of Northern Illinois Multiple Listing Service (MLS)

Cell Phone: (630) 726-2255
aud.albright@gmail.com



STEPHEN KOLOZSI, BROKER
For Stephen, the ability to meet new people and exchange ideas is what drew 
him to Team Baker and real estate.  With a background in the service industry, 
Stephen strives to make the buying and selling process a less daunting 
experience for his clients.  A Downers Grove native, he graduated from Downers 
Grove South and Northern Illinois University with a degree in Business and IT. 
Stephen believes in giving back and volunteers at the Northern Illinois Foodbank 
and is a summer counselor at Royal Family Kids camp, part of a network of camps 
and clubs for children in the foster care system.

Memberships:
Member National Association of Realtors (NAR)
Member Illinois Association of Realtors (IAR)
Member Mainstreet Organization of Realtors
Member of Northern Illinois Multiple Listing Service (MLS)
 
Cell Phone: (630) 427-7468
skolozsi891@gmail.com

KAYLA CORRIGAN, BROKER
Kayla grew up in the suburb of Lombard and has always had a passion for working 
directly with people. Prior to being an agent, Kayla managed a multi-million-dollar 
restaurant, which shaped her customer service expertise. After graduating from 
Northern Illinois University, Kayla participated in a yearlong internship to learn 
about rehabs and new construction. She was compelled to make a career change 
so that she could help people in the real estate process.

Kayla recognizes and values the trust her clients place in her, and ensures that she 
will guide them through every step of the real estate transaction. 

Aside from real estate, Kayla has spent numerous hours as a volunteer with Easter 
Seals, and has also volunteered with Sharing Connections.

Memberships:
Member National Association of Realtors (NAR)
Member Illinois Association of Realtors (IAR)
Member Mainstreet Organization of Realtors
Member of Northern Illinois Multiple Listing Service (MLS) 

Cell Phone: (630) 525-1715
kcorrigan@pprhomes.com

AMY HAUSMAN 
MARKETING ASSISTANT
Amy Brings her creative side to life with her marketing capabilities for Team 
Baker and Platinum Partners Realtors.  She has assisted Team Baker with their 
marketing needs since 2016.  With her keen eye for detail, she makes a great 
addition to Team Baker.



RECOGNIZED AS A TOP 3 BROKERAGE FOR LISTING AND SALES VOLUME.RECOGNIZED AS A TOP 3 BROKERAGE FOR LISTING AND SALES VOLUME.

NAMED TOP 20 OFFICE BY AGENT MAGAZINE SINCE 2013.NAMED TOP 20 OFFICE BY AGENT MAGAZINE SINCE 2013.

CONSISTENTLY THE #1 BROKERAGE OFFICE IN DOWNERS GROVE FOR MULTIPLE YEARSCONSISTENTLY THE #1 BROKERAGE OFFICE IN DOWNERS GROVE FOR MULTIPLE YEARS
MRED LLC-The accuracy of all information, regardless of source, is deemed reliable but not guaranteed.



“The Bakers were great!  This was my first home sale and it went smoother 
than I could have ever imagined… I am extremely satisfied.  Thank you!” 

— Shelly, Plainfield

"Audrey is simply the best! She walked me through each step of the way, in 
the process of selling my condo. She goes over and beyond expectations. 
Would highly recommend to anyone!” 

— Karen, Lombard



        Offers & Negotiations
          Offers are presented and 
reviewed by you and your Team Baker 
broker.  Differences and counter offers 
are negotiated.

        Offer Accepted –      
        Inspections & Appraisals
Your terms have been negotiated and 
agreed upon.  The buyer has 5 
business days to schedule a home 
inspection to identify problems and 
request repairs.  The buyer’s lender 
will conduct an appraisal to ensure 
the home’s market value.

        Prepare to Move
          Make all necessary repairs per 
the inspection, hire movers, and 
ensure your home is in move-in 
condition prior to the buyer’s final 
walk through usually 1-2 days before 
closing.  Change over all utilities.

        Closing 
           This is the transfer of funds and 
ownership.  A title company or an 
attorney typically acts as an 
independent third party to facilitate the 
closing.

        Sale Complete!
          Seller receives funds. Buyer 
receives keys. 

       Meet With Your       
       Team Baker Agent
You’ve decided to sell your home! Meet 
with your broker to discuss your goals 
and expectations. They will guide you 
through each step of the process – 
maximizing your return and minimizing 
wasted time and inconvenience.

        Determine the Value of   
        Your Home
Your broker will conduct a home 
market analysis - reviewing 
comparable properties and features to 
help determine your sales price and 
market time.

        Prepare Home for     
        Showing
Make any necessary repairs, 
replacements or adjustments to ensure 
your home is at its best.  From stagers 
to electricians, your Team Baker 
broker has a proven team of experts 
they can utilize to ensure your home is 
ready for showing.

        Get Your Home Listed
          Enter into a marketing agreement 
which outlines timelines and marketing 
specifics regarding your home.

        Marketing Plan &      
        Showings
Through online, offline and social platform 
vehicles, your Team Baker broker will 
develop a plan unique to your home to 
provide maximum market exposure.

Did you know? 
There are approximately 180 typical actions, research steps, 
procedures, processes and review stages that go into listing 
and selling a home.

Setting the right price is crucial. Fair market 
value attracts buyers and sells a home quicker and 
closer to the asking price.  Overpricing can turn 
buyers away and lengthen time on the market, 
almost guaranteeing the need for a price drop.

Do not be surprised when inspectors note issues or 
changes for your home.  This is their job and part 
of the process.  The buyer’s attorney will 
communicate requests from the inspection.  You and 
your attorney will discuss the requests and 
determine next steps.
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The MLS does not expose 
property to other realtors, it 
only makes it available for 
them to find.





See the next few pages for an overview of the Real Estate Buying Process
and our recommended Buying Dos & Don’ts.

“In being first time home buyers, we were so lucky to have found Paul...He not only 
helped us along the way with EVERY aspect of the home buying process, but he 
also became a friend. He is truly passionate about what he does and the people he 
is working with.  We were at ease and confident with every decision we made.  We 
are forever grateful for all Paul has done for us and how often he went out of his 
way to make sure we were taken care of.”   

— Matt & Audire, Lockport

“I worked with Stephen Kolozsi when purchasing my first home. Since it was my first time 
buying, I had a lot of questions and Stephen was always available to answer them. He made 
the whole process simple and painless. I would not hesitate to recommend Stephen to 
anyone looking for a real estate agent.”

— Kevin, Downers Grove



       Get It Accepted!
         Negotiate terms and settle on a closing 
date (typically 30-45 days).  After your offer is 
accepted, you’ll deposit earnest money.
Once you and the Seller have agreed upon 
price and terms, you are in escrow and the 
home is effectively held for you until closing.
Contact your lender to start the loan process.

       Enter Attorney Review and      
       Inspection Period
You will have 5 business days for due 
diligence including conducting an inspection 
and reviewing terms with your lender and 
real estate attorney.  Your lender will order a 
home appraisal to confirm the market value 
of the home.

       Walk Through
         Usually done 1-2 days before closing, 
the final walk through ensures the home is in 
agreed condition.  

       Closing
         This is the transfer of funds and 
ownership.  A title company or an attorney 
typically acts as an independent third party to 
facilitate the closing.  

       Get Your Keys!  
         Congratulations! You are a homeowner!

        Keep in Touch  
           The sale may be over, but hopefully 
our relationship has just begun.  Always feel 
free to contact your Team Baker broker with 
referrals, questions, concerns, or to help find 
your next property! 

        Meet with your Team  
        Baker Buyer’s Agent
Your full-service broker will guide you 
through each step of the buying process – 
maximizing your return and minimizing 
wasted time and inconvenience.

        Determine Your Needs
           What are your home buying goals, 
requirements or special needs?  Determine 
the type of home you’re looking for, 
including style, price and location. 

       Get Pre-Approved
         Talk to a lender to help determine 
what you can afford.  You will need pay 
stubs, W2s and bank statements.  
Knowing what you can afford is critical to 
a successful home buying experience.  
Your broker can recommend a lender.

       Search for Homes
         Your Team Baker broker will review 
properties and schedule showings to help 
you find the perfect home.

       Make An Offer
         You’ve found it! Your Team Baker 
broker will work with you to review 
comparable properties and determine 
price and terms.

THE BUYER’S ADVANTAGE
As the home buyer, your agent’s commission is 
usually paid by the seller of the home. This means 
your representation costs you nothing.

THINK ABOUT YOUR IDEAL … 
neighborhood, schools, transportation needs, home 
style, condition?

Your inspector will undoubtedly find issues or 
changes that can be made.  It doesn’t necessarily 
mean the home is compromised or even that the 
buyer should make those changes.  It’s best to focus 
on substantial mechanicals, as well as major health 
and safety issues and not sweat the small stuff. 
Once you determine what is critical, your attorney 
will communicate with the seller your requests for 
repairs or allowances.

THE CONTRACT
In most cases the contract provides you with a 
timeline to obtain financing, as well as time to 
inspect the home’s physical condition.  Your Team 
Baker real estate professional will inform you of all 
your rights and responsibilities related to the contract.

DIY
Searching real estate websites is a great way to get 
a feel for what’s out there – but know all websites 
are not equal.  Your real estate professional has 
custom tools and systems to ensure you see every 
available property that meets your criteria.

Because your credit will be evaluated during this 
period, this is NOT the ideal time for a job change, 
loan co-sign for another, or major purchase such as 
a car, furniture, etc.
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“My husband and I were first-time home buyers - so we were pretty clueless about the whole 
process. Audrey took the time to explain everything in great detail and was always available 
when we had random questions - day or night. She was also extremely flexible, willing to 
show us properties later in the evening and on weekends. Plus, she was quick to respond 
via email, phone or text. Additionally, her friendly demeanor and genuine kindness made 
her a pleasure to work with. She helped us get the house of our dreams! We would highly 
recommend her to anyone searching for or selling a home.”

— Nik and Jess, Westmont

“I am an attorney with a real estate broker’s license...and have had occasion to work on 
hundreds of real estate transactions over the past 15 years and dealt with dozens of realtors.  
I can say without reservation that Paul Baker is at the very top of the profession.  He is 
unfailingly diligent and proactive, habitually taking next steps to keep projects moving.  
He is now the only person we call when we need a broker in the western suburbs.  I 
wholeheartedly recommend him.”

— Benjamin, Lake Forest

“Just a quick note of 1,000,000 thanks for all your great service.  Your kindness and care 
will never be forgotten and will always be appreciated.”

— Jack, Downers Grove

We had the pleasure to work with Kayla and her team recently in the late summer of 
2019. She was friendly, presentable, knowledgeable and invested the proper time to find 
us the property we required for our family. Kayla carefully reviewed contract changes 
and stood up strong for us during some tough negotiations. We would have no problem 
recommending Kayla to our friends and family to buy/sell properties. Her passion for real 
estate is strong and it shows through in her great work. Highly recommend. 

-John B.

“Service was above and beyond what we expected. Excellent!”
— Jim & Linda, Glen Ellyn— Jim & Linda, Glen Ellyn
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